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Individual Makes 


ing on a wire check-up 


cities for the month of August. The first figures to be re- 
ceived show a decided droping off, though in some instances 
individual manufacturers showed gains which were remark- 
able in view of the general market. 


Cook County, Ill, which means®— 
practically Chicago, made a very 
favorable showing particularly as 
compared with the rest of the state, 
where sales slumped heavily. For 
August Cook county registered 5,298 
sales, which is only 619 units fewer 
than were sold in August, 1930. 


Plymouth made a very satisfactory 
showing in Cook county, selling 599 
units against 139 in August, 1930. 
Chevrolet showed 963 sales against 
741, Auburn 157 against 28, Nash 
240 against 174, Oldsmobile 208 
against 127, Pontiac 260 against 171, 
De Soto 119 against 90 and Dodge 
116 as compared with 98 in August 
of last year. 

The Cleveland Automobile Manu- 
facturers’ and Dealers’ Association 
wires us that August sales this year 
totaled 1,789 new vehicles and 1,265 
used ones. This compares with 2,- 
594 new cars and trucks and 10,330 
used units in August, 1930. 

San Antonio, Tex., has just re- 
ported, and August sales were 429 
new passenger cars and 64 trucks. 
This compares with 567 new pas- 
Senger cars and 65 trucks sold in 
August of last year. Used car sales 
in August totaled 877 this year, 
against 1,103 in August, 1930. In 


July, 1931, used vehicle sales were 
757. 
New car and truck sales in San 


Antonio for August totaled 493. This 
is the lowest month since records 
have been kept. It may be interest- 
ing to compare August sales back as 


far as 1927, when the records be- 
gin. In August, 1927, total sales 
were 666, the same month in 1928 


showed 1,042 sales, 1929 totaled 1,193 
and in 1930 it was 632, 

Chevrolet made a pretty good 
showing in San Antonio during Au- 
gust with sales of 120 cars and 31 
trucks, giving it first place. Plym- 
outh also made an excellent showing 
with 38 cars. The automotive trade 
in San Antonio expects September 
to show some slight improvement, 
but no real revival is expected until 
later in the veay. 





Late News Flashes 


Washington, Sept. 2.—Common carrier bus lines have 
paid more than $108,000,000 in special taxes and fees in the 
past five years, in addition to $20,000,000 in general taxes, 
according to the National Association of Motor Bus Oper- 
ators. 


* * of 
Sacramento, Cal., Sept. 2.—Victor N. Killick, statistician 
for the Department of Motor Vehicles, says that Califor- 
nia’s new law raising the speed limit to forty-five miles per 
hour has resulted in a marked increase in accidents and | 
deaths. No formal figures are yet ready for release. 
*” #* ES 


Boston, Sept. 2.—State Insurance Commissioner Merton 
L. Brown has announced that tentative schedule of rates 
for 1932 under the compulsory automobile liability insur- 
ance law will be issued shortly. A public hearing will be 


given all interested persons, 


schedule of rates will be issued. 


Office, N. Y.. 


Passenger Car Truck Sales 
Off in August According to 
“Karly Reports in Key Cities|_ 


in Some Instances Show Re- 
markable Gains in View of 
General Market 


EW YORK, Sept. 2.—Automotive Daily News is carry- 
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NASH 0. SHIPS 
TRAINLOAD OF CARS 


Kenosha, Wis., Sept. 2.—A_ solid 
trainload of new Nash cars was 
rushed from the company’s plants 
in Wisconsin across the Continent 
to Seattle, Wash., this week to 
meet the demand in the Pacific 
Northwest, 

Continued business improvement, 
moreover, and the continued public 
demand which in July brought new 
Nash registrations to first and sec- 
ond positions in its price class in a 
number of important markets in 
August sales, company officials re- 
port. In New York, Chicago, Pitts- 
burgh, San Francisco, Cincinnati 
and Los Angeles, the available re- 
ports show Nash organizations de- 
livered an average of 28.2 per cent. 
more new cars to customers dur- 
ing the week ending August 15 than 
in the corresponding period a year 
ago, the announcement states. 


CORD PRESENTED TO 
WOMAN FLYER AS 
SWEEPSTAKE PRIZE 


Cleveland, O., Sept. 2. — Mrs. 
Phoebe Omlie, diminutive Memphis 
flier who flashed across the finish 
line at Cleveland airport Sunday 
closely followed by fifty other con- 
testants in the National Sweepstake 
Handicap Derby, today got one of 
her biggest thrills. 

At 4 p. m. the plucky little South- 
ern woman was awarded a Cord 
front drive car as the Sweepstakes 
prize. The car was formally pre- 
sented to her by L. B. Manning, 
vice-president of the Cord Corpo- 
ration and officials of the National 
Air Races who chose this particular 
model as the award. 

The car has been on display here 
for several days. 


MULLINS CO. WORKING 
ON $1,000,000 ORDER 


Salem, O., Sept. 2.—Mullins Manu- 
facturing Company, which  spe- 
cializes in the manufacture of auto- 
motive parts has started production 
on a $1,000,000 order for automobile 
body parts from two of the largest 
automobile companies in the coun- 
try, R. F. White, vice-president, has 
announced. 

The Mullins Company is at pres- 
ent operating about 60 per cent. of 
capacity production, Mr. White 
said. The present force is around 
1,000 men. To manufacture dies and 
tools for the new order will require 
the employment of 200 men on day 
and night shifts. 


COMPLETE JULY AND 
7 MONTHS’ NEW 
CAR TOTALS 


Complete new passenger car 
registrations by makes and states 
for July, 1931, appear on pages 
6 and 7 of this issue. 

Seven months’ registration to- 
tal by makes and months appears 
on pages 6 and 7 of this issue. 


on motor vehicle sales in key 


VIRGINIA BUS 
OWNERS ELECT; 
HEAR ADDRESSES 


Richmond, Va., Sept. 2 (UTPS).— 
Removal of the regulatory powers 
over bus and motor truck lines from 
the Interstate Commerce Commis- 
sion and the establishment of a 
separate governing body which 
would have no control over the types 
of carriers, was suggested to Vir- 
ginia motor bus operators, meeting 
here in eighth annual session, by 
T. McCall Frazier, director of motor 
vehicles for Virginia. 

As an additional means of ob- 
taining fair taxation, the director 
suggested that buses operating be- 
tween states be taxed by a central 
governing body which at the end of 
each year would apportion taxes to 
each state on the basis of miles 
traveled over each state’s roads. 

Bus operators in Virginia have 
gone further toward regulating 
themselves than other carriers have 
been regulated by state and Federal 
governments in the same length of 
time, the vehicle director said, add- 





(Continued on Page 2) 


N. B. M. A. TO HOLD ITS 
CONVENTION OCT. 22, 23 


Cleveland, Sept. 2—The seventh 
annual convention of the National 
BatterY Manufacturers’ Association 
will be held at the Hollenden Hotel 
here October 22 and 23. All battery 
manufacturers are planning’ to 
spend these two days in Cleveland, 
as the program committee is now 
at work on an outstanding business 
program, details of which will be 
announced later. 
















after which the permanent 
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Cars Must Be Merchandised 
For Volume, Sales—van Der Zee 
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Dodge General Seles Manager Sees no Reason Why 
Used Cars Should Bes a Gamble 


By A, VANDERZEE 
General Sales Manager, Dodge Brothers Corporation 
LTHOUGH the past eighteen months have constituted 
a period of great anxiety and even discouragement 
among automobile dealers, nevertheless the lessons being 
learned are invaluable and will be productive, I believe, of 
the most alert t and business- like merchandisers the automo- 


BOSTON A. D. A. 
ELECTS C. E. FAY; 
MACALMAN RETIRES 


BoestTon, Sept. 2.—Charles E. Fay, 
president of the C. E. Fay Com- 
pany, and distributor for the Chry- 
sler Motor Company in Boston, was 
elected president of the Boston 
Automobile Dealers Association at 
the annual meeting here yesterday. 
President John H. MacAlman, 
who held the position for more than 
25 years retired and was made 
chairman of the board of directors. 
He has retired from the automobile 
business. 

President Albion L. Danforth, of 
the Cadillac Automobile Company 
of Boston, was elected vice presi- 
dent; President F. A. Hinchcliffe, of 
the Hinchcliffe Motor Company, 
Auburn and Cord distributor, was 
chosen treasurer and Chester I. 
Campbell was named secretary, and 
continues as manager of the Boston 
automobile show conducted by the 
association every year. 

Directors elected comprise the 
executive officers and A. T. Hart, 
Boston Marmon Company; F. J. 
Ordway, Henley-Kimball Company, 
Hudson-Essex; O. A. Lawton, Frank- 
lin Automobile Company of Boston; 
Harry K. Noyes, Noyes-Buick Com- 
pany. 

Many expressions of regret at his 
retiring from business and the head 
of the association were given Mr. 
MacAlman and also sincere appre- 
ciation was voiced for his able 


leadership during the past quarter | 


century. 


Canadian S. A. 





* bile industry has ever had. 

Considering the over-all picture, 
the automobile dealer as a link in 
the chain of distribution is to be 
highly commended, both as a fighter 
and as a business man, for the gal- 
lant fight he has been waging. It 
has taken plenty of fortitude to 
carry on in the face of a discourage 
ing situation that arose out of de« 
clining markets, low commodity 
prices, restricted credit and a de- 
creasing purchasing power among 
those who buy motor cars. The 
automobile dealers’ struggle has 
been titanic and not all have sur- 
vived. Many fell.early, others car- 
ried on until they could no longer 
carry the burden. 


Those dealers who have remained 
in the field came through solely by 
good management and by changing 
their operating policies to conform 
with the changes that have taken 
place in general business practice. 
Overhead had to be lessened, new 
merchandising ideas adopted and 
put into practice, service profits de- 
veloped and economies effected. 

Conditions of today, more than 
anything else, have brought home 
to the automobile dealer one thought 
particularly, the realization of which 
will govern almost entirely his future 
success—automobiles, like any other 
commodity, must be merchandised 
to be sold in volume. Manufactur- 
ers of other utilities have recognized 
this demand, with the result that 
the specialty salesman has become 
a mighty important and necessary 
figure in the general scheme of dis- 
tribution. 

True, in days long since gone by, 
automobiles practically sold them- 
selves, giving rise to the so-called 
“drop-in” sale. However, so spirited 
and so highly condensed have be- 
come the manufacturers’ bid for 
public favor, that the public bas 


(Continued on Page 2) 


E. Stages 


First Motor Show Dinner 


ORONTO, Canada, Sept. 2.—The 

greatest array of automotive 
executives ever assembled at one 
time in Canada sat at the head of 
table of the first annual motor 
show dinner of the Canadian sec- 
tion, Society of Automotive En- 
gineers, when more than 255 mem- 
bers of that society, the Canadian 
Automobile Chamber of Commerce 
and members of the automotive 
trade in gensral in Canada met in 
the ballroom of the Royal York 
Hotel at the close of the most suc- 
cessful automotive and highways 
day at the great Canadian National 
Exhibition now in full swing in this 


city. 


Last night’s meeting represented 
the largest gathering ever staged 
by the Canadian section of the So- 


ciety of Automotive Engineers, and 





the means of bringing to- 
gether the largest and most bril< 
liant gathering of executive, en- 
gineering and sales personages the 
automotive trade in Canada has 
witnessed to date. Outstanding in 
the list of notable guests were Vin- 
cent Bendix, president of the So- 
ciety of Automotive Engineers and 
head of the Bendix Aviation Cor- 
poration, Chicago; B. Weaver, 
chairman, General Motors Market- 
ing Research Board; John A. O, 
Warner, general manager, Society 
of Automotive Engineers, New York; 


was 


Paul G. Hoffman, vice-president, 
Studebaker Corporation, South 
Bend, Ind.; Wallace R. Campbell, 


president Ford Motor Co. of Canada, 
Ltd., Walkerville; John D. Mans- 


(Continued on Page 6) 
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Merchandise Cars 
For Volume Sales 


(Continued from Page 1) 


been educated to a high ideal in 
personal transportation. Automo- 
piles today are no longer a mechani- 
cal mystery to any one, except a 
skilled and trained mechanic. The 
public is well informed, posted on 
the automobile by the millions of 
advertising dollars that have been 
spent by manufacturers. Hardly a 
prospect today considers his new 
car with an open mind; preferences 
have been developed to the point 
where actual discriminations must 
be overcome by the automobile 
dealer or his salesmen, The dealer 
must not only know his own product 
thoroughly and be able to present it 
to his prospect—he must also know 
in what respect his product is su- 
perior to that of his competitor. 


The importance of careful man- 
agement of the used car department 
has become more generally recog- 
nized in the last two years. Because 
there are so few absolutely clean 
deals and because he just had to 
trade to sell a new car, the aver- 
age dealer considered his used car 
department as a parasite, an un- 
wanted but forced-upon-him part 
of his business. However, some- 
thing must be done when a pros- 
pect seeks a trade, the dealer must 
either trade or lose a sale. It can’t 
be otherwise. 

Therefore, since he must trade to 
remain in the running, the dealer 
must prepare himself to handle 
used cars, and in handling them, to 
do it efficiently. That takes man- 
agement and thought. In the past, 
when the profit possibilities of a 
well-managed used car department 
were farthest from the thoughts of 
the average new car dealer, slipshod 
methods of trading were in vogue. 
The predominating thought was to 
sell a new car. As a result, many 
cars which were absolutely useless, 
either for resale or salvage, were 
taken in, cars that were so far out 
of date that no one would purchase 
them and even cars that were no 
longer being manufactured. Mak- 
ing a sale by taking in such a trade 
usually results in a loss. 

Again, in trading for used auto- 
mobiles which do nave a quick re- 
sale possibility in their individual 
price classes, care should be exer- 
cised by the dealer to trade only for 
cars that are within his price classi- 
fication; that is, the price of his new 
car. If he must step out of that 
bracket, he should make allowance 
for the fact that his organization is 
not normally in contact with buyers 
of higher priced used cars, and that 
he probably will have such used cars 
in his showroom some time before 
he can dispose of them. During that 
time his money is tied up and will 


fully before you act. 





remain so until those used cars are 
sold. 

I do not wish to convey the im- 
pression that operating a used car 
department is a gamble and utterly 
devoid of profit, Exactly the reverse 
is true, There is one gamble in- 
volved if good, sound business and 
practical common sense is employed 
with the dealer giving the same 
thought to this part of his business 
as he does to the new car depart- 
ment. 

Were it not for the service work 
that has developed in the last eigh- 
teen months, some dealers who, dur- 
ing that time have managed to carry 
on, would have long since passed out 
of the field. Depressed conditions, 
resulting as they have in a lessening 
of new car sales, caused many peo- 
ple who ordinarily trade in their 
cars after a year or two of driving 
to decide to keep their present cars 
for another year. This created a 
demand for service and mainte- 
nance, and, in the aggregate, much 
of this work went to the dealer from 
whom they originally purchased 
their cars, 

This situation has uncovered the 
potential profits that exist in a well 
managed, efficient service depart- 
ment, with the result that in the fu- 
ture his service department will be 
given more personal attention by 
the dealer. This department is fully 
capable of returning its full share of 
profit, the extent of this profit de- 
pending entirely upon how thor- 
oughly service work and the sale of 
accessories are merchandised. 

With competition getting stronger 
every day, and with such superlative 
quality being built into today’s auto- 
mobile, the dealer must make full 
use of all information that is open 
to him to be successful. Prospect 
files should be kept up and worked 
systematically; registration lists 
checked; owner files gone over; ser- 
vice files considered — everything 
that might possibly be developed 
into a new car sale. To be of any 
value at all, such information must 
be kept up to date and ready for 
reference at a moment’s notice. I 
believe that one of the great faults 
of the average automobile dealer in 
the past is that he did not use to 
advantage the sales information 
that his own files contained. That 
will not be the case in the future, I 
am sure. 

Just a word about the value of 
demonstrations. There is nothing 
new in the idea, but it is a proven 
truism that doubling up on demon- 
strations means increased sales. 
And that’s as true of automobiles as 
it is of vacuum cleaners or any 
other specialty. Some people read 
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advertisements and are impressed; 
others are swayed by a well-pre- 
pared sales talk; but all people like 
to see and feel what they are being 
asked to buy. Furthermore, they 
demand that privilege. This is par- 
ticularly true in the job of selling 
motor cars. Two hours’ talking and 
showing of catalogue pictures can’t 
begin to take the place of a fifteen- 
minute demonstration ride. The 
prospect learns more about an auto- 
mobile in fifteen minutes behind the 
wheel than it is possible to tell him 
in two hours. 

Take free wheeling, for instance. 
It is well enough to paint a graphic 
word picture of actually gliding over 
the highway; it is still another thing 
to have the prospect drive a free- 
wheeling-equipped car and sense for 
himself the thrill, the exhilaration 
of free wheeling. 

Therefore, granted that demon- 
Strations are such a fruitful source 
of sales, if a dealer increases his 
demonstrations, he cannot help but 
boost his sales. If seven demonstra- 
tions produce one sale, fourteen will 
probably result in two and so on. 

Lastly, and in a great many cases, 
I do not believe the fact is fully ap- 
preciated by automobile dealers that 
most automobile manufacturers are 
going to greater ends than ever be- 
fore to help their dealers operate 
profitably. For instance, dealer helps 
are got up, various sales and service 
promotion ideas advanced, literature 
prepared, budgetary control systems 
suggested, etc. All this is being 
done for one purpose only—to help 
the dealer sell more cars and more 
service with resultant increased 
profit. All this help is available to 
the dealer and he should take the 
fullest advantage of it. 


VIRGINIA BUS 
OWNERS ELECT; 
HEAR ADDRESSES 


(Continued from Page 1) 


ing that his relations with the bus 
operators have been most pleasant. 

The meeting was attended by 
about 100 bus operators. Several 
hundred more, mostly employes 
and manufacturers of bus equip- 
ment, arrived in time for the 
banquet. 

The keynote of the morning’s dis- 


cussion was regulation and, as S. A. 
Markel, chairman of the executive 
committee, declared, “Regulation 
minus the howl of the railways.” 

Mr. Markel does not favor regula- 
tion in states by the Interstate Com- 
merce Commission. He believes the 
power should rest with the state 
corporation commission. 

The bus companies are being hit 
as hard as any other lines of trans- 
portation by the depression, he de- 
clared, “but they are not doing like 
the railroads—cutting off employees 
nor cutting salaries.” 

S. A. Jessup, president of the as- 
sociation of Charlottesville said that 
bus operators in Virginia were will- 
ing to abide by the same laws as 
their competitors. 

Officers were elected as follows: 
F. A. Bristow, West Point, president; 
R. A. Anderson, Galax; C. W. Ste- 
vens, Danville; J. L. Wright, Nor- 
folk; H. P. Brawner, Richmond; J. 
Harvey Dillard, Center Cross, vice- 
presidents, 

Executive committee: S. A. Jessup, 
Charlottesville, chairman; R. L. 
May, Alexandria; F. C. Markel, Ro- 
anoke; T. C. Guerrant, Richmond; 
J. M. Blanton, Farmville; C. N. 
Dozier, Lee Hall. 

Legislative committee: S. A. Mar- 
kel, Richmond, chairman; F. A. 
Bristow, L. C. Major, Alexandria; 
A. L. Gramer, Bristol; E. R. Pflug, 
Roanoke; H. P. Brawner, Richmond. 

J. M. Blanton of Richmond was 
elected secretary and treasurer. 





FREIGHT LOADINGS _ 
INCREASE IN WEEK 


Washington, Sept. 2.—Loadings of 
| revenue freight for the week ended 
| August 22 totaled 748,711 cars, an 
| increase of 5,975, or 0.7 per cent., 
the American Railway Association 
announces. It was the second suc- 
| cessive week in which loadings have 
shown an increase. 

The week’s total was 191,847 cars, 
|or 20.3 per cent. below the corre- 
sponding week of 1930, and 389,255, 
or 34.2 per cent. below the 1929 
level. 





SPARKS from DETROIT 


The Cobe Cup 
* a BS 

Varley Gallops to Gallup to 

Watch the Gallop 


* * * 








Oop! 
* * * 


Skelly Doubles Plant 


Chris Sinsabaugh—Detroit Editor 





HICAGO friends advise me of the death of Ira M. Cobe, 

president of the Chicago Automobile Club at the time 

that organization staged the first road race in the Middle 

West and which inaugurated stock car contests. Undoubtedly 

these events did much to develop the automobile at a time 

when the public was somewhat skeptical as to the reliability 
of the motor car. 

The Cobe cup was the main trophy in the road racing 
carnival the Chicago Automobile Club staged at Crown 
Point, Ind., in 1909 and it was won by Louis Chevrolet in a 
Buick. Chevrolet’s victory was the more remarkable because 
for the last half of the race he was running on three cylinders, 
one being entirely out of commission. Undoubtedly this vic- 
tory over one of the finest fields ever brought together on 
the road, including the Locomobile and other fast ones, did 
much to establish Buick quality in those early days. 

* a» a 

T was a pretentious effort, that meet at Crown Point, 
which is within fifty miles of Chicago, but, sad to relate, 
it was a financial failure. Having no way of making the 
spectators pay unless they sat in the grandstands, the club 
went into the hole to such an extent that after one trial 
Crown Point was abandoned and the club retired temporarily 

from race promotion. 

An unusual feature of Crown Point was that Illinois 
militia was used to patrol an Indiana course. To bring this 
about, red tape had to be cut, because prior to this time it 
was verboten for the citizen soldiery from one state to carry 
arms in another commonwealth. But it was good old Gover- 
nor Tom Marshall, afterwards vice-president of the United 
States, who granted the necessary permission to the Illinois 
militia. 

* * * 

OAD racing around Chicago did not die out with the 

Crown Point fizzle. The next year the Chicago Motor 
Club discovered an ideal course at Elgin, IIl., thirty-five 
miles away, and inaugurated the Elgin National Trophy as 
the successor to the Cobe cup. Profiting by the Crown Point 
experience, the motor club let the farmers owning property 
around the course into the deal, giving them half of the price 
of each ticket collected by each farmer. 

The Elgin National became a road racing classic, being 
run over that course for at least seven years. Odd, but after 
three years the motor club withdrew and the Chicago Auto- 
mobile Club undertook the promotion for two years, after 
which the Motor Club again took it over. 

* a” A 

ARLEY YOUNG of Advertisers, Incorporated, who will 

be remembered as one of our guest conductors during 
the recent vacation stretch, is just back from his holidays, 


Young put in a strenuous time, driving his Chrysler to the 
Pacific Coast and back, a distance of 6,148 miles, in nine 
driving days. 

At Gallup, N. M., Young and his party witnessed an 
inter-tribal sun dance, given by the Zias, one of the Navajo 
tribes, in honor of the secretary of state of New Mexico. 
This event was to celebrate the fact that New Mexico has 
decided to continue in 1932 the use of the Zia tribal sign on 
the state’s license tags. Few of us know that this queer 
looking sunburst on the New Mexico plate is of Indian origin. 

* 7 +. 


ALKING about a certain make of car famous for its 
speed, but not so remarkable in the way of fuel consump- 
tion, a wisecracker says: “It can pass everything on the 
road but a filling station.” 
* + + 
USINESS must be getting good around here. I lunched 
at Skelly’s, and workmen were busy putting in a new 
bar twice the size of the old one. One can crook an elbdw 
almost any old place, but, after all, we hate to be cramped 
for room at this sort of exercise. ‘ 














Map Shows Ford Dealer How Sales Stand 


Jordan-lIvers Sie Cais | 


pany of San Antonio| 


Finds System Effective 
As Spur to Salesmen 
Among Other Things 


LARGE map of the city, gener- 

ously studded with tacks, the 
heads of which are of various col- 
ors, is used by the Jordan-Ivers Mo- 
tor Company, Ford dealer of San 
Antonio, Tex., for determining the 
mumber of Ford truck sales made 
in its territory, as compared with 
those made by other Ford dealers, 
as well as those of other makes. 

In operation, a tack with a yellow 
head indicates that a truck sale was 
made byrthis firm. If the head is | 
red, it indicates that the sale was 
made by another Ford dealer. But 
if the head is green, it shows that a 
truck of another make was sold. 

“This map presents our position 
in truck sales in a graphic manner,” 
Cale G. Ivers, sales manager for the 
firm, explained. “We have only to 
look at this map and we can tell at 
once how many truck sales we have 
made in comparison with other 
dealers and approximately where 
they have been made, 

“For example, in produce row, 
where the wholesalers of fruits and 
vegetables are established, we can 
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look on the map and tell instantly 
how many Ford trucks are being 
used in that district and how many 
of these have been sold by our firm. 
We can also tell how many have 
been sold by other firms not selling 
Fords. If we see that our firm is 
not well represented in that terri- 
tory it is evident that we have let 
up on our sales work in that district, 
and we get our men busy. 

“There are numerous districts of 
this kind in every locality. Just out- 
side the city are the truck farms 
which produce tons of early vegeta- 
bles for local and out-of-town dis- 
tribution. This is an excellent mar- 
ket for trucks. Are we represented 
in that territory by a good number 
of sales? We do not have to look 
through our old sales records to an- 
Swer the question. A glance at the 
map tells us at once how many 
trucks are in use there and how 
many we have sold. 

“One of the valuable requisites of 
good selling is to have information 
in a compact and reliable form. To 
spend hours looking up old data is 
costly. Such information should be 
available at once. This map is our 
means of having such data on hand, 
and it is proving efficient, practical 
and economical in operation. 

“Another use which makes it 
worth while is that it proves as a 
silent incentive for stimulating our 
truck salesmen to better efforts. If, 
during the morning, noon, or other 
period of the day, when they are 
lounging around, waiting for a pros- 
pect, or waiting for a sales meeting, 
they look over this map and see 
where they have not sold so many 
trucks in a certain locality as others, 
they get busy and find out where 
the trouble is without waiting for us 
to jump on them about it. So we 
not only have a sales barometer 
which gives us required information 
at all times, but we have a sales in- 
centive which spurs our salesmen to 
good work and complete coverage.” 


BURNS, KOWELL & BURNS 
TO HANDLE OAKLAND LINE 
Syracuse, N. Y., Sept. 2.—The 
firm of Burns, Kowell & Burns has 
been organized by John J. Burns, 
Jr., Andrew F. Burns and William 
M. Kowell to establish and operate 
an Oakland-Pontiac sales and serv- 
ice in this city. The new company 
has acquired a portion of the build- 
ing at 437 West Onondaga St., 
which has been remodeled and 
equipped as a salesroom and service 

station. 7 


STOC KS ACCESSORY LINE 

Westfield, N. Y., Sept. 2.— The 
Westfield Garage has been estab- 
lished on the main highway through 
this town, under the management 
of John F. Witherel, 217 East Main 
St. The business has been housed 
in a modern structure, in which has 
been provided all facilities for repair 
and servicing of motor cars and 
trucks. A line of accessories has 
been stocked. 
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In Des Moines YOU 
The cars fisted here are the 
"Best Buys” in many ways! Every Want 
car is in “Tip Top" shape in every Is 
way—READY for thousands of 
miles of economical transportation! Herel 
It's to your advantage to see these 
cars! 
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Upholstery like new. 


Wetherell-McIninch, 


Phone 3-4200 
1930 Coach. Like new. See this car. 
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AN AD THARP WAS A KNOCKOUT for dealer co-operation in the 
disposal of automobiles taken in on deals for new cars appeared re- 


cently in the Des Moines (Ia.) Register. 


Eleven dealers participated 


in offering “fifteen best automobile buys” in a two-column eleven- 
inch ad 


FINDS FREE INSPECTION 
INCREASES SERVICE AND 
SALE OF QU nEsT 


Although compulsory official au-| 


tomobile inspection in Pennsylvania | 


does not begin until] late in Sep-! 


tember, the firm of W. W. Jeffrey, 
Ford dealership, Oi] City, Pa., 
making use of local newspapers in 
advertising free inspection of auto- 
mobiles until Labor Day. Such 
equipment as brakes, lights, steering 
gear, horn, windshield wiper, etc., 
are checked for defects absolutely 
free of charge, and all makes of 


cars are included in the offer. With! 


each inspection a humorously illus- 
trated sticker, for use on the rear 
tire cover of the car, is provided, a 


reproduction of which appears in| 
the firm’s eight-column newspaper 


advertisements. 

Already the offer of free inspec- 
tion has increased business in the 
service station, according to an of- 


ficial of the firm, who says that six| 


out of ten inspections will result in 
the sale of a new piece of equipment 
or the repair of some unit, although 
those in charge of the work have 





been instructed not to “bear down’’| quarters in East 6th Street. 


excepéionally hard in seeking repair 

work from those who avail them- 

selves of the offer. 

EMIL FRITSCHY, JR, AGAIN 
WINS IN PACKARD CONTEST 
Jersey City, N. J., Sept. 2.—Emil 

Fritschy, Jr., is again an outstand- 

ing Packard salesman, having been 


is! placed among the master salesmen 


of 1931. This manufacturer’s coun- 
try-wide sales force competes an- 
nually in a contest to decide the 
sales leaders for the year ending 
July 1. Mr. Fritschy and the other 
master salesmen will visit the De- 
troit factory and spend September 
16-19 at Lucerne, in Quebec, as their 
reward. The Jersey City salesman 
was also a winner in 1925, 1926, 
1928, 1929 and 1930. 


PLANS NEW BUILDING 

Oswego, N. Y., Sept. 2—The Up- 
son Motor Corporation, of which 
Albert E. Upson is president, Oak- 
land, Pontiac, Buick, La Salle and 
Cadillac dealer of this city, with a 
branch in Fulton, N. Y., plans to 
erect a modern sales and service 
station next spring. The Upson 
Corporation has taken temporary 
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AUTOMOTIVE GROUP 
TO CO-OPERATE WITH 
20TH SAFETY CONGRESS 


Chicago, Sept. 2.—During the 
week of October 12 to 16 represen- 
tatives of companies with delivery, 
taxicab and bus fleets will meet at 
the Stevens Hotel in Chicago to 
carry out a co-operative program to 
consider practical ways and means 
for the reduction of accidents and 
accident costs for these fleets. 

This program will be conducted 
by the delivery, taxicab and bus 
section of the National Safety 
Council, as an important part of 
the twentieth annual safety con- 
gress and exhibition. Important 
supplemeniary programs will be 
conducted by the street and high- 
way traffic section. 

The first program session of the 


delivery, taxicab and bus section, on 
Tuesday morning, October 13, will 
include addresses on the_ topics 
“What the Public Requires of a 


Commercial Vehicle Operator,” by 
F. C. Lynch, director Kansas City 
Safety Council; “What the Com- 
mercial Vehicle Operator Requires 
of the Public and Private Car 
Operator,” by E. A. Dannemann, 
division manager Parmelee System, 
Brooklyn; “What the State Re- 
quires of All Commercial Vehicle 
Operators,” by Robbins B. Stoeckel, 
commissioner Connecticut Depart- 
ment of Motor Vehicles. 

At the Wednesday morning ses- 
sion there will be an address on 
“Selection and Training of Vehicle 
Operators” by Dr. Alvah R. Lauer, 
department of psychology, Iowa 
State College. The Thursday after- 
noon session will be held jointly 
with the food section. Fred C. Old- 
ham, safety supervisor, Richards 
Storage Corporation, Grand Rapids, 
Mich., will talk on “Vehicle Main- 
tenance—a Factor in Safe Distri- 
bution.” Then “A Dramatic Presen- 





tation of Functions, Scope and 
Limitations, etc.,” of safety com< 
mittees, by the metropolitan group, 
Greater New York Commercial Ve- 
hicle Operators. 

At the Monday afternoon session 
of the Street and Highway Traffic 


Section Dr. W. V. Bingham will dis<- 
cuss “Who Is the Accident-prone 
Driver?” There also will be talks 
on “What to do with the Accident- 
prone Driver,” by W. F. Hanna, 
United Railway and Electric Com- 
pany, Baltimore, and George R, 
Wellington, chief clerk, Rhode Is<« 
land Motor Vehicle Department, 
Then a “Demonstration of Method 
of Diagnosing and Treating Acci< 
dent-prone Drivers,” by Dr. C. S, 
Slocombe, Personnel Research Fed< 
eration, New York city. The Tues< 
day morning session also will con<- 
tinue the subject, with technical 
papers and discussions on methods 
of detecting, examining and curing 
or controlling accident-prone driv- 
ers. A later session will con- 
sider “Hazardous Street Locations.” 
Special topics are “Discovering 
Hazardous Locations,” by J. W. A, 
Bollong, Seattle Traffic Engineering 
Department, and “What the Col- 
lision Diagram Shows,” by a 
speaker to be announced. 

On Tuesday afternoon, there will 
be a traffic demonstration in Grant 
Park. This will include an exhibi- 
tion of important features of traffic 
regulations through vehicle and 
pedestrian-actuated traffic control, 
There will be vehicle tests and test< 
ing equipment and an accident in- 
vestigation squad at work. This 
will be supplemented on Wednesday 
afternoon by a traffic observation 
bus tour. 


OPENS SERV ICE STATION 

Weehawken, N. J., Sept. 2.—The 
Valley Service Station, Boulevard 
East and Electric Ferry Entrance, 
Weehawken, has been formed by 
Carl L. Eickman and James J, 
Jordan, North Bergen. 











ONVINCING evidence of the 


popularity of Willys-Overland products 


is shown by a sales increase of 15.9% in 


July over the corresponding month of 


1930. This gain becomes all the more 


impressive when it is realized that the 


entire industry showed a decline of 20%. 


Write or wire for franchise particulars 


Willys-Overland, Inc., Toledo, O. Willys-Overland, Ltd., Toronto, Cas. 


WIL 


LYS 


A BIG SIX priced like a four 


A POWERFUL EIGHT 
A BRILLIANT KNIGHT 
WILLYS TRUCKS 


2 NEW 





4 AUTOMOTIVE DAILY NEWS, THURSDAY, SEPTEMBER 8, 1931 





Automotive Baily News 


“Of, By and For the Entire Automotive Industry” 





Published Every Day Except Sunday and Monday by 
AUTOMOTIVE DAILY NEWS PUBLISHING CORPORATION, 
350 Hudson St., New York, N. Y. 
O. J. Elder, President H. A. Tarantous, Vice-President. Alexander Johnston, Secretary. 
Entered as second-class matter August 27, 1925, at the post office at 
New York, N. Y., under the Act of March 3, 1879. 
350 Hudson St., New York, N.Y, Telephone CA nal 6-1000 





Member A. B. C. 

Mail subscriptions to CIRCULATION DEPARTMENT 
Subscription Rates—One year, $12.00; two years, $20.00, for United States and Canada, 
also Mexico, Cuba and Panama. 

To Other Countries—One Year, $15.00; two years, $26.00. Single copies, 5 cents. 

THURSDAY, SEPTEMBER 3, 1931 


ADVERTISING AND BUSINESS HEADQUARTERS 
Harry A Torantous, Business Manager, 350 Hudson St., New York, N. ¥. 
\ Manager Detroit Bureau, Mich., 





350 Hudson St. 





427-8 Fisher Building, Detroit, 


rge M Slocum, : ) 
pe Empire 2500; Willard R. Cotton, Western Manager, 333 North Michigan Ave., 
Chicago, I]. phone Centra) 5936; Metz B. Haves, New England Manager, Little Build- 
308 Blanchard Nichols & Coleman, American National Bank Building, 


ing, Boston, Mass.; t " 
San Francisco, Cal.; Lincoln Building, Los Angeles, Cal.; 1037 Henry Building, Seattle, 


Wash. Address ALL advertising and pbusiness correspondence to 350 Hudson St., New 


York city. _ 
EDITORIAL DEPARTMENT 
350 Hudson St., New York, N. ¥. Telephone CA nal 6-1000 
Alexander Johnston, Editor. William C. Callahan, News Editor. | 
Statistical Department (registrations and specifications), P. J. Robas, statistician. 
Engineering Department, A. Benson Carleton, technical editor; J. Russell Walsh, 
Engineering Editor Merchandising Department, Charles S. Zack, editor. Art Depart- 
t, John Bauerfeld, director. wr ; 
~~ eizelt Bureau. Chris Sinsabaugh, editor, 427-8 Fisher Building, Detroit, Mich. 
Telephone Empire 3500. Contributing editor, John C. Wetmore. 








Trade Balances 


HEN we are looking for the real significance of export 

trade, we must, of course, examine the trade balances 
between export and import business to find the net benefit 
that our sales effort in other lands has brought us. The 
Department of Commerce has just issued some interesting 
figures in this respect. 

While our foreign trade during the year that ended 
June 30, 1931, showed a considerable decrease in volume, the 
balance of trade in our favor held remarkably well. The 
figures show that our export business exceeded our importa- 
tion of foreign products by $651,000,000. This compares 
with a balance of $845,000,000 during the year that ended 
June 30, 1930, in which, of course, half of 1929 was included. 
The average trade balance in our favor during the five-year 
period immediately preceding was $732,000,000. 

Considering the general condition of the world during 
the period from July 1, 1930, to June 30, 1931, a trade balance 
of $651,000,000 is by no means a bad showing. In fact, we 
shall not fully realize just how good it is until we get our 
balance for the year ending June 30, 1932, During this latter 
fiscal year the Hawley-Smoot tariff law will have a chance 
to demonstrate its full efficiency. Furthermore, conditions 
abroad have become even more unsatisfactory than they were 
in 1930 and the early months of 1931. 

Perhaps in the end, however, we shall benefit by having 
forced upon us the lesson that you cannot sell foreign nations 
a satisfactory volume of your own products if you calmly 
put up tariff bars against the goods that they produce and 
want to sell us. International trade must be based on a policy 
of “give and take.” We have tried the experiment of giving 
the rest of the world without ourselves taking more than a 
minimum of their products. Such a policy never has and 
never will prove much of a success. 


Uniform Air Code 


T is a very interesting announcement that comes from the 
American Bar Association, that its committee on aero- 
nautics has prepared a uniform code of laws to govern air 


transportation. The commitee will ask approval of its code 
at the forthcoming meeting of the Bar Association in 
September. 


The proposed code provides for the lawfulness of the 
flight of aircraft within navigable air space. It prescribes 
the powers and duties of state aeronautical commissions or 
officers appointed by states. It states the terms for comply- 
ing with Federal licensing and other regulations for aircraft 
operating within a state. The code also provides for the 
determination of liability for damages caused by aircraft. 

This development of a code of air laws is very much 
needed. It is a fact that at the present time there are almost 
no definite laws covering the fundamentals of aircraft opera- 
tion. The ancient law has always held that he who owns 
the ground owns the sky. If such a law held good today, 
every airplane operated anywhere would be a trespasser. 
Obviously, air transport was destined to change that particu- 
lar interpretation of legal rights. The rights of the individ- 
ual must always make way for the benefit of the many. 

It is to be hoped that the Bar Association will produce an 
instrument that will gain immediate acceptance by all our 
states and neighbors. We have got to establish the legal 
position of air transport, which is obviously destined to play 
a dominating part in human progress from this time forward. 


HEN the mayor of Dearborn, who happens to be a 

cousin of Henry Ford, promises that every resident of 
his town who wants work can have it by December 1, we 
may be reasonably sure that his more famous relative has 
something interesting to whisper abroad some time before 
that date. 








Differential Discussions 


Correct Appraisal Is Key 
To Used Car Problem 


A UTOMOTIVE DAILY NEWS: 


Having been a reader 


of your publication for several years, I feel that I 
would like to express myself, briefly, on a vital part of auto- 
mobile merchandising, namely, the used car problem. 


I have read and heard of many,¢@-— 
purchaser. 


many possible cures, but, so far as 
I can see, the so-called problem 
still exists very much as it always 
has. The writer feels that it should 
not be a problem if every dealer un- 
derstands it and then just uses the 
same business judgment that he 
uses on other problems in his or- 
ganization. Surely, any man who 
has been in the business longer 
than two years knows the price all 
makes of used cars will bring on 
the market, also what type and 
make of used car will sell in his 
community. Then, after deducting 
carefully what he must spend to 
put the car in condition to bring the 
price he knows the car must bring, 
surely he has arrived at an ap- 
praisal price which should not make 
the used car problem anything 
over which to lose sleep. 

I believe that too many small 
dealers surrounding the large deal- 
er are more to blame than anything 
else. Invariably the small dealer 
with a small overhead is anxious to 
divide his profit with the new car 
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conjunction 
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7- 9—Kansas City, Mo. 
of Mechanical Engineers, 


American Society 
genera) 
meeting. 
8-17—Utrecht, Holland. Utrecht 
and truck show. 
9-10—Toronto, Can. National Association 
of Show Managers, convention. 
11—Charleston, W. Va. West Virginia 
Motor Transport Association, meet- 
ing. 
16-17—Atlantic City, N. J. 
troleum Association, 
ing. Hote] Traymore 
17—Chicago, Ill. Stee] Founders Society, 
convention, 
20-26—-Springfield. Mass 
Exposition 


Fair bur 


Nationa! Pe- 
annua) meet- 


Eastern States 


21-25—Boston, Mass. American Welding 
Society. meeting. The following so- 
cieties will participate: American 
Society for Steel Treating, American 
Welding Society, Iron and Stee! 
Division, A. 5. M. E.; Machine Shop 
Practice Division, A. S. M. E.; Iron 
and Steel Division, A. I. M. E.; in- 
stitute of Metals. A. I. M. E. 

28-29—Atlantic City, N. 3. Nationa! Asso- 
ciation of Mosor Bus Operators, 
fifth annual meeting. Hote] Am- 
bassador. 

26-Oct. 2—Atlantic City, N. J. American 
Electric Railwa} association, an- 
nual meeting. 

OCTOBER 

1-1l—Paris, France. International Auto- 
mobile Salon. 

2- 3—Houston, Tex. American Institute 
of Mining and Metallurgica) En- 
ineers. petroleum division meet- 


ng 

7- 8—Detroit, Mich. Society of Automo- 
tive Engineers, nationa] production 
meeting. 

12-13—Pittsburgh, Pa. Pennsylvania Auto- 
motive Prades Association, conven- 


tion, 
12-16—Chicago. 1, Nationa) Safety Coun- 


cil 
14-16—Pittsburgh, Pa. Society of Indus- 
trial Engipeers. convention. 
14-15—Albany, N. ¥. New York Automo- 
bile Dealers Association, convention, 
15-17—Pittsburgh, Pa. American Gear Men- 
ufacturers Association, convention 
15-24—London, England. Internationa: 
Motor Exhitition. Olvmpis Hall. 
19-22—Chicago, [Tll. National Hardware 
Association, convention. 
22-28—Prague, Czecho-Siovakia. Interna- 
tional Automobile Exposition. 
22-28—Prague, Czecho-Slovakia. Interna- 
tional Avtomcbile Exposition. 
23—New York City. American Iron and 
Steel Institute, convention. 
27-28—Chicago, Ill. American Railway As- 
sociation, Motor Transport Division, 
meeting 
NOVEMBER 
Copenhagen, Denmark., Motorcycle, 
truck and bus exposition. 
5-14—London, pagans. International Com- 
mercial Motor Transport Exhibition, 
Olympia Hall. 
10-12—Chicago, Ill. 
Institute, annual 
Stevens. 
28-Dec. 9—Brussets, 


alon. 
30.Dec. 4—New York City. American So- 


American Petroleum 
meeting, Hotel 


Belgium. Automobile 


omety of Mechanical Engineers, an- 
nual meeting. 

DECEMBER 
7-12—Atlantic City, N. J. Motor and 


Equipment Association and National 
Standard Parts Association, Joint 
Trade Bhow. 

9-11—Atlantic City, N. J. American In- 
stitute of Chemical Engineers, meet- 


ing. 
JANUARY 


Mich. American Road 


11-1i—Detroit, 
twenty-ninth 


Builders Association, 
convention and show. 

9-16—New York City. National Automobile 
Chamber of Commerce, National 
Automobile Show. 

30-Feb. 6—Chicago, Ill. National Automo- 
bile Chamber of Commerce, Nation- 
al Automobile Show. 


all 





Also, he is seldom care- 
ful in his check-up on the condition 
of the used car. 


Perhaps, in so far as I work for 


a Chevrolet dealer, what I am about 
to say now may sound as if I am 
oversold on Chevrolet Motor’s ap- 
praisal method, but I believe if deal- 
ers in other makes of car and small 
Chevrolet and Ford dealers would 
use the same judgment that nearly 
Class A Chevrolet and Ford 


byt AF: 


A TRULY GREAT 
H OT E a = you visit Detroit 


next time stop at Hotel Fort Shelby. You'll 
enjoy its thoughtful, efficient, unpretentious 
service ... its savory foods and cozy, cheer- 
ful, charming rooms. 4 Every unit in the 
Hotel Fort Shelby is paneled . . . servidor 
equipped . . . attractively appointed and 
popularly priced; all rooms have private 
bath. 4 Hotel Fort Shelby's location in the 
heart of Detroit's shopping, theatre, financial, 
insurance and wholesale districts is a happy 
one ...no other large hotel in the metro- 
politan area is so near the principal railway 


terminals, 


airports 











dealers use there would be fewer 
headaches over the used car situa- 
tion. For not only themselves, but 
Class A Chevrolet and Ford deal- 
ers could still do a better and more 
profitable business in selling their 
product, 

I also believe that if the factories 
were to adopt a policy whereby they 
take over part of the dealer’s losses 
occurring through carelessness in 
appraising or lack of knowledge 
concerning used car values, it would 
only tend to make the dealers over- 
bid just that much more. Not only 
that, but it would go still further 
toward educating the automobile- 
buying public to the fact that if 
they shop enough they will be able 
to dispose of their old junk for a 
price far beyond the price they 
themselves know to be right. 

And, after all, who but the deal- 
ers themselves taught the public to 
shop? L. M. COLE, 

Washington, Pa. 
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and steamship piers. 


900 rooms ... many as low as $3.00 
per day .. . suites $10.00 and upwards. 
Motorists are relieved of their aviomobiies at the door without 


service charge. Write for free road map, and your copy of 
“Agiow with Friendliness,”’ our unique and fascinating magazine. 
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DAC NEWS 


good, substantial newspaper we have 
long takes on added 
interest while retaining full useful- 
ness and dignity. 

The suspicion is prevalent among 
those who have a professional or ex- 
professional interest in these things 
that more than a little of this change 
may be credited to Malcolm W. 
Bingay, recently elevated to the post 
of editorial director. The competent 
hand of “Bing’’ has been leaving its 
mark on good newspaper work in 
Detroit for a quarter century now 
and, beginning with his own cheery 
“Good Morning” column, has been 
influential, we feel sure, in shaping 
these departures for the Free Press. 

Another interesting development, 
bearing within itself the seeds of very 
important influence, is the advent in 
Detroit of Chicago Tribune and New 
York Daily News ownership and 
management of our only tabloid, the 
Daily Mirror. The strong and suc- 
cessful McCormick-Patterson family 
is welcome, with every expectation 
that the same ingenuity and character 
which created leading positions in 
the journalism of Chicago and New 
York will be exercised here. 

Already the Mirror, under these 
auspices, has registered a nice gain in 
circulation, always the forerunner of 
at least the opportunity for service. 
Already, too, the sounder, more 
responsible views of the new owner- 
ship are apparent in its content 4 

pression. 

Tabloidia, as we probably shal 
have demonstrated for us, need not 
necessarily reflect moronia. The 
tabloid can be, the New York Daily 
News has amply proved, everything 
reliable and wholesome that any 
standard-size newspaper can be— 
only compact, concise, and breezy. 
It is the mind of the editor-publisher, 
after all, and not the format that sets 
the morals of a paper. The big eight- 
column daily has just so much more 
room in which to display its wrong- 
mindedness, if its elected course is 
one of scandal and trash. The 
smaller-size, picture newspaper, as 
Col. Robt. R. McCormick, principal 
owner of Detroit's, recently intimated 
in the first of the Paul Block lectures 
at Yale University, probably is up 
against, more than anything else, the 
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In Memoriam 


Frank H. Croul, July 2, 1931 
Jerome H. Remick, July 15,1931 
F. E. Bogart, July 21, 1931 
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New Trends and New 
Styles In Detroit 


Newspapers 


‘Bases are some very interesting 
movements in Detroit journalism 
these days—innovations and better- 
ments that indicate a vigorous devel- 
opment which should prove of real 
value to the community. 

Who, for example, has not noticed 
the quickened pace and smarter dress 
of our hundred-year-old Free Pres 
and, by the same token, who wo 
ever have thought that staid an 
established journal could ever, almost 
overnight, exhibit such a resurgence 
of youth, in appearance and content 
as well as spirit? 

Yet here it is, and all to the good, 
say we. The new type dress is alto- 
gether inviting, easy to look at. A 
defter editing, more in the tempo of 
things as they are, presents numerous 
features of daily interest: ‘Round the 
Town with the Free Press Staff’ is 
lightly informative and bright with 
personality. Grantland Rice’s sane 
and versatile review of sports is much 
appreciated. Westbrook Pegler’s rare * 
and individual humor is given uncen- 
sored play, to the delight of the so- 
phisticates. In a score of ways, the 
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prejudice of readers long accustomed 
to the traditional size and manner, 
but it has the advantage of appeal co 
the thousands on thousands of new, 
fresh readers coming into the news- 
paper audience each year. 

These changes in the oldest and 
newest of Detroit’s dailies—with the 
News and Times constantly strength- 
ening and burnishing their services, 
also—are genuinely significant in a 
day when the vigorous leadership of 
an alert and responsible press can i 
contribute greatly in dealing with the 
many difficult problems now before 
this community. 


’ ‘ 


Their D-ums Ran- 


Temmening Everywhere 


Bi:sx: we have the privilege of 
inspiring and counselling you again, 
Detroit will have had the experience 
of entertaining the American Legion. 
Every indication is that the experi- 
ence will be as pleasurable _ as it is 
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@. R thanks 


to the publisher of 

the D. A. C. News, 

for stating publicly 
what 1,300,000 buyers 
of newspapers and 
several hundred 
advertisers have 
privately known for 


some time. 


THE a NEWS 


New York’s Picture Newspaper 


220 EAST 42nd STREET, NEW YORK CITY 
‘Tribune Tower, Chicago; Kobl Bldg., San Francisco 
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E. Stages 


First Motor Show Dinner 


(Continued from Page 1) 


field, president Chrysler Corpora- 
tion of Canada, Ltd., Windsor; H. 
A. Brown, vice-president and gen- 
eral manager General Motors of Ca- 
nada, Ltd., Oshawa; Roy D. Kerby, 
president Dominion Motors, Ltd., 
Toronto, and T. A. Russell, presi- 
dent Willys-Overland, Ltd., Toronto. 

The principal speakers of the 
evening were Vincent Bendix, presi- 
dent of S. A. E.; D. R. Grossman, 
vice-president and general manager 
Studebaker Corporation of Canada, 
Limited; Hon. Leopold Macaulay, 
minister of highways, Province of 
Ontario; Napier Moore, editor of 
McLean's Magazine; Frank Prender- 
gast, advertising manager Imperial 
Oil, Limited; and Buck Weaver, 
chairman General Motors market- 
ing research board. The addresses 
of the last named three speakers 
were voted by the gathering abso- 


steepest 








lute masterpieces of automobile wit 


and humor. 
This was the first annual motor 


show dinner arranged by the Cana- 


dian section of the S. A. E., in which 
the Canadian Automobile Chamber 
of Commerce and the trade in gen- 
eral were invited to participate. 


In view of its success a similar joint 


affair is expected to be held on 
automotive day again next year 


NEW PASSENGER CAR REGISTRATIONS, FIRST 









Months 





Cadillac 





WESTERN MASS. TRUCK 
FLEETS CONTEST WINNERS 


Springfield, Mass., Sept. 2.—United 
Electric Light Company, Conti- 
nental Baking Company, F. B. Mal- 
lory, Inc., Flebotte Brothers, City of 
Service, Inc., and Interstate Buses 
Corporation were announced yester- 
day as the winners for the month 
of July in the commercial] vehicle 
interfleet contest being conducted 
by the Springfield Safety Council. 

For thé first time in several 
months an increase in accident fre- 
quency was reported by the fleets in 
this contest, which is being con- 
ducted in conjunction with the 
statewide contest of the governor’s 
committee on street and highway 


De Soto 
De Vaux 


Chevrolet 
Cord 











safety. Records for the month of 
July were reported by thirty-one 
concerns representing a total of 671 
vehicles operating 178,660 hours with 
thirty-three accidents. 


CHANGE OF ‘NAME VOTED 
BY CANADIAN GROUP 


Toronto, Can., Sept. 2.—At a meet- 
of the directors of the Canadian 
Auto Manufacturers and Exporters 
Association it was decided that the 
name would be changed to Canadian 
Automobile Chamber of Commerce. 

The function of this association 
parallels closely that of the National 
Automobile Chamber of Commerce 
in the United States, and it was felt 
that the adoption of the new name 





Franklin 











would be more descriptive of the 
association’s activities, 

The members of Canadian Auto- 
mobile Chamber of Commerce are 
Chrysler Corporation of Canada, 
Ltd., Dominion Motors, Ltd., Gen- 
eral Motors of Canada, Ltd., Gen- 
eral Motors Truck and Coach of 
Canada, Ltd., the Studebaker Cor- 
poration of Canada, Ltd., Willys- 
Overland, Ltd. 


NORTH CAROLINA RU LES 
ON FREIGHT HAULING 
Raleigh, N. C., Sept. 2—The State 
Corporation Commission has just 
handed down a ruling to the effect 
that buses hauling freight may op- 
erate interstate, but cannot do an 
intrastate business in North Caro- 
lina. 
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SEEKS CO-OPERATION January | 1041| 497; 6716, 917, 41078] 2402; 75,1287, ~—=*| + 3815] 828, +—«3366| 36958, 316 1097) 1865) 472; 216 
February | 1676| _379| «6388, _—*755| 41564] 2243, 150, 1443 *| 4314 | 654, -3264| 39668) —331|_—«:1263] ~—«:1674| «1282418, 250 

OF DEALERS IN TESTS March _| _3335|__—«466|_—«9408|_ 1117, 61062] 5300|_—201|_-2660 *| 6195 | 806, +5064 60625; «419, +1825] —-2331|_—«2020) 720; 363 

FOR DRIVING LICENSES. April |__ 4724) 314, 12588|_ 1614 80743] 745/215, 364993, 7773 | ~—«831,_— 7070, 81457, —«470|_—«2169] +2907, 2562, 968,490 

May _|__4924| 266, :10835| 1294, 78668] 7870| _175| 3431; 804, _“7073| +779, +6047, +74066, 372; 2234) 2416-2372; «920 443 

~-— = |June _—|_—-3794|—227| «8686/1136, 65798] 6593; 130, 3364| 909, 5593| 658) 4787, 58027| 300, 2154) 1890, 1827 703, —«-393 

Hartford, Conn., Sept. o~ten-| Say 3344, —«219| 7965, —«995| 58581] 5892; 103/ 3350, 927; 5340] 775, 3840; 50349, 276, 2039] 1825, 1655 657, 349 

necticut automovile dealers are! Totals 22838, 2368, 62586, 7828 427489 | 38045, 1049| 19184| 2733, 40103 | 5361, 33438 401150, 2484, 12781) 14908, 12787, 4958, 2504 


asked to co-operate with the State 
Motor Vehicle Department in pre- 
paring anplicants for licenses so 
that they may be better grounded 
in driving practice, in a communi- 
cation sent to 1,200 dealers by Com- 
missioner Robbins B. Stoeckel. 

The department will not sudden- 
ly become more stringent in its ex- 
aminations, the letter indicates, but 
will expect prospective operators 
to be more thoroughly grounded 
in the practice of operating auto- 
moiles and in the state laws and 
rules of the road as time goes on, 
the letter indicates. 

The letter also points out what is| 
expected and will be required of 
persons seeking licenses, and out- 
lines the tests which will be given 
by the inspections section of the 
department. For the present no 
change is contemplated in the 
physical qualifications for obtain- 
ing a license, the letter states. There 
will be the usual eye test, and the 
applicant must be able to show the 
inspector that he can read enough | 
to meet highway requirements. 

The applicant must show that he 
has a reasonable knowledge of the 
rules of the road and the laws re- 
garding operation, car equipment, 
licensing and reporting of accidents. 
As an aid to applicants, the depart- 
ment will soon publish a list of 
questions on the laws, and the ap- 
plicant must be prepared to answer 
any of these questions which the 
inspector may Select. 

“The most important part of the 
examination will be 


test,” the letter continues. “This 
should prove that the intending 


operator can perform all the neces- 
sary acts in connection with the 
operation of a car and can actually 
operate it under the kind of traffic 


the driving | 





in which he will engage. Evidence 
of practice and experience will be 
essential.” ee ee 
MILHOLLAND CHANGES 
NAME IN EXPANSION | 


Indianapolis, Ind., Sept. 2.—Re- 
organization of the Milholland Sales 
and Engineering Company under 
the name of the Milholland Corpo- 


ration has been announced here 
with the filing of articles of incor- 
poration at the office of the secre- 
tary of state. The company op- 
erates a machinery manufacturing 
business at 1145 East 22d St., turn- 
ing out drilling and milling ma- 
chines for General Motors and other 
large automobile corporations, the 
papers stated. Its plant was re- 
cently moved for the purpose of 
expansion with more room for the 
manufacture of additional products. 

Officers of the company are Wil- 
liam K. Milholland, president; R. A. 
Milholland, first vice-president; 
Ernest Milholland, second vice- 
president; Norman K. Milholland, 
secretary; Donald M. Milholland, 


treasurer, and Edward E. Gates and 
Joseph P. McNamara, directors, 


*Not in production at that time. 


**Carried in the miscellaneous column. 


+Combined with Oldsmobile. 


FINAL REVISION, COMPLETE NEW PASSENGER 


Returns for today, Colorado, Kentucky, Mississippi, 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. Readers desiring 
In this table 48 states and the District of Columbia. 
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Alabama | 11! 1 30) 2; 548] 20) 1| 8| | 23 Nl 6| 482 | 5| 2 1| 
Arizona | 6| 19) 166} _~—_—10 | 9| 10 | 16) 2 5| 198 | | 2 1 
Arkansas | 2! ‘| 28) 3; B17] 40, | 14 | 82 | 5| 578 | 16) 2 4! 4 
California | _ 388, _—33|_—=—710,-—=—«100; 3336] 351 6, 350, 209] 37, 84/117, 3725) 16], 136] 104, ~—:102 40 
Colorado | 37,3 85 7 566) 45] Tt CBC BGT i9 a7, —ia,t‘ 
a a 1{ 221; 36, 810] 106 1; 104 25] 122, 16 89, 748) 13, 37 41| 36 19 
Delaware | q | 29 5| 151] _—23/ | 6| | 3} 10} 8| 118; | | 5| 4 
|Florida | _32| 6 sil 1; 672] ~——70 3; «13 4| 32 4| 31! 651 4] 35) 23| 12 4 
Georgia | 6| | 49 3} __ 530] 17 | 9| 4| 36 10! 458 1] 12 10 11 5 
Idaho | 3] 2; 18) | 150] a a TT am a7 s+} 155 [sia 6 - 2: oe 
Iilinois | 315, 15,570; 94,3929 ~—«439]~—Ss10,-—S01| ~SsC TSC] SS 29]SB]B71B, SY 160; 93) 157 81 
Indiana | 121 3; «149,10 __ 1300] W4e,—=<Ct*‘ Ce ~~ 13; 211, ~—«:1016; [3] ~— 45, 55 35, +210 
lowa | 31) | lia, |B 1, «28 38| 120 25 86; 1144 ~— 330 57,35 3 
Kansas | 14, 11/102}, 10, 1469S] 4, 98 18 75) 872, 2f 34 45, il 5 
Kentucky | _‘12 3; il 2; 953] 88, (sa «i100 8 «49]~—S «836 1| 9 20,33 4 
Louisiana | _—8 1; 42 | 754| 38] 2| 34| el 64) 1| 14) 568) | 8) 7 2367 5 
Maine | _‘'19 [6 —i«ésSti<“C HY C‘C]C ‘#$#UNN _—“‘i‘z2 CC CC“(Csé‘éiT:CSCétTCSC“‘i SY]: CC(i‘:St‘t«‘C 
Maryland | —__ 57 | 82} TB] CG 4 -2i,~=*=i“‘ Y:*”SC Ce CSCCBT|—s—“‘<‘SYSOOCSO OS,CCSSC 
Mass. | 156, 8|_ 434, 57232] 2; +62; ~=«28) 218; 39; 320; 2585 26{—4,—Ss«d133 96 67 
Michigan | 86, 12; 316; S| 2259] S208, 8S «i8B| 59| 226, —«39|—251;— 2100, 4] S910 58) a1 
Minn. | 49) 3; 158) 11; 1625] ‘129; 1 59| 12, 102; 21 78, 1066, —CS YT 49 54, 5 
Miss. | | _25) | 642,29) | SO [ wy 9 504 | 5] 8 
Missouri | _55| 6137/1), 1458] «90 4) 48) 1| 129] _‘:13) 61, 1131{ 3] 55! 31| 33, ~*:10 
Montana | _—‘9} 1, 4 3) 329] 27] | 20) 4; 2 o| 23) 246 1) + 1 9 8S 
Nebraska | ‘18 7] 6 3| oo) 4 a 13) of a 4] a 73, —<t| a i 7 ~@€63 
Nevada | 9 [i .T —<. -— oe . << . | -— = a ea oe 
N. Hamp. | 9| 2 4] 4264] 15| lj 2% 3] 38, 266 2] «14 9| 7 5 
N. Jersey | 175) 5, 442; 65 1940] 317; 6 90, 45) 147, 64 143, i507, 12; 58, 85 911° 35 
N. Mexico | | 1 31, 3 ios) 1 | a fj 0% a 2 iy iy 2 3 ‘| r 
New York | _ 683] 19/1550) 256, 6963-1115 17 471, 77{ 587; 107| 612) 6284, + #‘72{ 322; 266 262; 139 
N.Car. | 32] 8 78| 8 1390] +101; ~SsCS 40) 10| iia | of isis] 2) 2 631; (iil 4 
A | | 218] 11] | 2| 6j ar a ie | 5| 3| 3| 
Ohio | 211 3-269, 39] 2631] «327 7 270) 37| 286, —«48, S266 2490) 18| 102) 97; 130) 22 
Oklahoma| —_19) 6 93| 14, 966] ~—S«G 2| 13 2] 113] | 12; 632 ae 7 4 4 
Oregon | 21, S| __sé&B8A 3,415] 50| 2; «34 18, 42 17 15345, 3] 386 20 1| 3 
Penna. | 314 17| 716) 81/3902] 618, 8} 321) 71| 475 ~«<71|_~—=S354| 2834] 0] S252] 142) 155, 65 
Rho. Isl. | 40 3| 96| 7, 451|  ~‘76| 1 62| | #4 7| 49,382) 5] 20) 12 19) 5 
S. Ca’lina | 12 1| 30| 1| 666] 32/ 16| 9! ~—«35) 26; «609, | 8| 14) 10| 2 
S. Dak. | 4 2; «18 2; 296] 17 Oe 4| 18) 212) | 4| 6 6 
Tern, | 29 1,58] 7 1208[ 39! | 36 12] 93] [42] 939 3| 13) 10 20 1 
Texas | 34 924i 15, 2744| ~—«*+148 2| 90| 5|  182| 10 45, 2099) 7| 47 30| 39 ll 
Utah [| _‘12| | 24 5| 184] 9) ] 7| 6] ‘16 3] 9] 164) 7, ou =a. he 
Vermont | 7| 26| 1 12gy—«18 | 12| | 18) 4,26; sd | 6) 10) 7 2 
Virginia | 17 10; «95 10, 1458] —*99 | 53 1| 66 6| 75| 1256) a 5 
Wash’ton | —_38| 8) 133) a) 1| 86| 2| 78 23| 53; 771 4| ‘52; 34 35 8 
W.Va. | 47 4| 56] a <) 2; —=«8| 12} 96, 3] 4a] s=5 8 2] +32; ~+~«#«18)~SC«&B 3 
Wisconsin | _85| 4,181; S20): 1683] ——«139) 3| 78| 33] -164/ 17; 122 ~—-:1070, 4| 63| 51] 27] li 
Wyo =| 4 [29 2; 166] —Ss«dB 4| 1| 24 14f12a,—itzYT:SCt‘S 7 6 
D. of Col. | 37 i| 95) 6; 682] —S«CD, | 50, | 65 6 39, 752 3] —«:30; 15, —«29 6 
Totals | 3344) 219, 7965, 995, 58581] 5892, 103, 3350) 927] 5340; 775, 3840| 50349, 276] 2039, 1825, 1655, 657 
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50. AFRICA IS BEST 
VEHICLE CUSTOMER 
FOR CANADA IN JULY 


Montreal, Quebec, Sept. 2.—South 
Africa was Canada’s best customer 
for automobiles during the month of 
July, according to a report issued by 
the Dominion Bureau of Statistics. 

In both freight and passenger cars 
the Union of South Africa purchased 
more than any other country, al- 
though British India came a close 
second, South Africa’s purchases to- 
taled $117,160. 

The total number of freight auto- 
mobiles exported in July was 290, 
valued at $114,818, an increase from 
232, valued at $88,759, in June, but 


@ drop from 1,050, valued at $377,276, 
in July, 1930. 

A corresponding decline is noted 
in the export of passenger cars, the 
number being 644 last month, with 
a valuation of $271,300. This was a 
drop from 789 cars, valued at $335,- 
303, in June, and 2,471 cars, valued 
at $1,103,652, in July of last year. 


GLESON MURPRY, SR., DIES 

Louisville, Ky., Sept. 2.—Gleeson 
Murphy, Sr., 50, formerly affiliated 
with the McCann Advertising 
Agency, Detroit, and secretary to 
the president of General Motors 
Corporation, who since 1920 has 
been president and general manager 
of the Murphy Chair Company, 
Owensboro, Ky., died of heart 
trouble, August 29, at St. Joseph’s 
Hospital, Louisville. 


CONNECTICUT TO HEAR 
PROPOSAL TO BOOST 
TAX ON GASOLINE 


New Britain, Conn., Sept. 2—An 
additional gasoline tax as a means 
of raising additional revenue for 
municipalities has been proposed by 
Mayor Walter Batterson of Hart- 
ford, who will attend a meeting of 
Connecticut mayors and town of- 
ficials here this week. The meet- 
ing is called to consider legislation 
which will place some of the tax 
burden on so-called luxuries and 
prevent increasing the levy on real 
estate. 

The state of Connecticut now col- 
lects 2 cents on every gallon of 
gasoline sold, and it is understood 
that Mayor Batterson’s proposal is 
to increase this levy by 1 or 2 cents, 





the additional revenue to be ap- 
portioned among the towns and 
cities, instead of going into the 
coffers of the commoriwealth. 
Several other tax proposals will 
be introduced at the session, in- 
cluding one to assess a state tax 
on cigarettes and cigars, with a 
likelihood that other commodities, 
such as cosmetics and the more ex- 
pensive types of clothing, may be 
discussed as taxable material. 


RAY MIDDLETON WITH 
AMERICAN-LA FRANCE 
New York, Sept. 2—Ray Middle- 
ton, well-known in the automotive 
industry and recently in the invest- 
ment-banking field has joined the 
American-La France Fomite Cor- 
poration of Elmira and New York. 
Middleton will make his headquart- 
ers here. 





SEVEN MONTHS OF 1931 BY MAKES AND MONTHS 

















Totals 


Miscella- 
neous 











January | 827| 2622} _—917| ~—-2363| +=+:1230) _—181| ~—«396|~—«2376|~— 4175} ~—678| ~~ 3270) 52| 95| 534] 2021| 773! ~—«266|_ 126,786 
February | 662) 2347| 1083, 3872] 1125] 130, _—«397|_—«2104| S018] —«590|__—3121| 39| 68; 1666] 3112; 863; 220, 134,133 
March | 601; 3935| 1595] 6058] 1406 175| ‘517; 3008, 7959) ~—749|~—«4802| 34) 7i| 969] 3557; 1120) ~—-368| ‘200,841 
April | 618, 5259| 1912| 7487; 1778 214, 624; +4395; + +11069)  891|  6074| 42| 41; 478] ‘5102; 1122; 194] 265,732 
May | 575) 4622) 1799, 6356, 1483] 144) 573; 3985, 10795) 606] 5420 40] 26| a 5079| 778, +197| 247,727 
June | 441| 3786) 1373) 4944; 1335) 101/ 452; 3896; = 8229] 4741| +] T 33) 4266, —“582| —«124] ‘201,911 
July | 443; 5173; «1194; «4748, ~—«1880] 91; 355; 14599{ 7542] 532/ 4513) 4, ft | aT 3852; 617| 133 194,291 

Totals | 4167; 27744; 9873| 35828; 10237| 1036 3314) 34363; 54787| 4585| 31941| 248]  301| 4137] 26989, 5855! 1502/1,371,421 








CAR REGISTRATION STATISTICS, 


New York, Tennessee, Texas and Wyoming 


JULY, 1931 


Service, Springfield, Ill., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J) 
county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies 
Comparative figures for July, 1930, will be published in a forthcoming issue. 























Alabama | 1] 5| 16| 
Arizona | 1| | 14| 
Arkansas | 2| | 23] 
California | 28 28| 392! 
Colorado | 1| 2 33] 
Conn. {  _—i4 8| 133} 
Delaware i 3 i | 10) 
Florida | 1 12} 23] 
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Iowa | 6| 6; 72 
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Montana | 1| 6| 25) 
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N. Hamp. | 3] 4| 33| 10| 13] 79 | 46) 3] 19] | } 38] z | ibs 
N. Jersey | | 28, 322] 62| a 144) 5] 28) 366] 332; 18) 228) 2| 2) 107] 30] 1] 7,287 
N. Mexico | 1| 6| 3} 11] | | 24 | 12) | 8} a. ae 
New York | 80 59, 1031] 195) 873]  394/ 7 70, 1706{ 998 121; 813) 12| 13} 588) 129; 25) +~—:26,916 
N.Car. | i 3 a 6 38 | 8| | 2 199|  +154| ry 30| | 2] 38} 1| | 3,740 
N. Dakota | 2| 1| 12| 3| 6} | | | 57 | 32| 5 15| 2 15; 1| 598 
Ohio | 18 41; —-274| 75| 280] = 10| 16} 1368] 459) 30| 229) 4| 10] 292 2| 1} 10,543 
Oklahoma | 4 1| 22/ 11| 28 | 0| 6| 116} 106 1| 42| ] 5] 15| 12 1] 2,358 
Oregon | 7| 4) 62| 11) 24 | “a 7| 129 | 45] 6| 30] l | 10/ 4| | 1,432 
Penna. | 32| 54, 504, 107; 373) 174| 2| 38) 1158] 523] 31| 305] | li 416) 63, ij 14,231 
Rho. Isl. | 3| 1] 62| 6| 19] 10] 3] 5] 110 | 83] 9 39) 1 | ‘32, 5| | _ 1,667 
S.Ca’lina | | 12| 1| 11] 8 | 79| ‘+53 1| 9| 1} 9| 2 | 1,657 
S. Dak. | 11] 5] 52 | 2| 64 | 21| 1] 22| 2} 17| 2 853 
Tenn. | 1| 2] 23 8| 43 | 18) 1] 157 | 55) 3| 52 2 1] 47) 7| | 2,932 
Texas ‘| 7| 7] 77| 20 50 | 33] 12| 420| 173) 12; «141 5| 56| 5 1) 6,777 
Utah I 2| 18] 10} 3] 20 | 13] 2| 8 1| | ii; | 561 
Vermont | 21| 6| 20 10) 59 | 17 1| 18) 1| | 29) 3 592 
Virginia | 3| 6| 45) 22) 45 | 15| | 2| 131} ‘161 1| 55| | 36 aj | 3,762 
Wash’ton | 5] i] 49) 14] 84 | 15] 1| 3] 224] ~~—~*101/ 16/ 92| lj ‘65 15] 1] 2,911 
W.Va. | 4] 52| 19| 33 | 14] | | 186| ‘112, 8 33] 3} «:1ii| 4| | 2,246 
Wisconsin | 5| 6] 293] 50; -:147| 41| 2| 7 339] 249) 12; 132 T 4] ‘i61/ ll 2] «5,206 
Wyo. | 7 13| 13] 1| 31 | 5 | 8 1| | 7 1 483 
D. of Col. | 6| 67] 10) 49 | 41| 4] 133 | 63] 1] 55] | 1} 18} 6| 2; 2,313 
Totals | + 443| 5173] 1194| 4748] 1880) 91, 355, 14599} 7542; 632,  4513/ 41| 974 3852| 133, 194,291 





SOUTHWEST ROADS 
ASK TRUCK FEEDERS 
TO REGAIN LOSSES 


Washington, Sept. 2.—More than 
100 Southwestern railroads united 
forces in a joint tariff filed yester- 
day with the Interstate Commerce 
Commission providing for establish- 
ment in that area of store door pick- 
up and delivery service in an effort 
to recover rail traffic diverted in 
recent years to highway transporta- 
tion. 

The tariff, effective on thirty 
days’ notice, will be applied October 
1 unless suspended by the commis- 
sion on protests from other South- 
western interests. 

According to a communication 
filed by carriers, the new service is 
expected to recover to the rails 
more than 75 per cent. of the short- 
haul, less-than-carload freight traf- 
fic now carried by competing motor 
trucks in Arkansas, Colorado, Illi- 
nois, Kansas, Louisiana, Mississipi, 
Missouri, Nebraska, New Mexico, 
Oklahoma, Tennessee and Texas. 

Performance of the pick-up and 
delivery service free of charge is 
pleained in most instances on hauls 
up to 300 miles, with a charge of 
about 20 cents per 100 pounds on 
hauls for both pick-up and delivery 
for greater distances. 

Many of the 100 carriers joining 
in the tariff are subsidiaries or affi- 
liates of the major Southwestern 
carriers planning the service. The 
latter are chiefly the Atchison, To- 
peka & Santa Fe, Chicago, Rock 
Island & Pacific, Illinois Central, 
Misouri-Kansas-Texas, Missouri Pa- 
cific, St. Louis-San Francisco, St. 
Louis Southwestern, Southern Pa- 
cific and the Wabash. 

The opinion that charges for the 
service on shorter hauls could be 
absorbed into present rail rates was 
supported by the carriers by refer- 
ence to successful operations during 
the past year in Arkansas and 
Texas. Absorption of the charges 
had been accomplished, the carriers 
stated, “by the organization of sub- 
sidiary companies to perform the 
added service at origin and destina- 
tion either with their own trucks or 
by contact with local trucking 
agencies.” 


DIRECTIONAL SIGNALING 
DEVICES FOR 2,000 BUSES 


Newark, N. J., Sept. 2—As an 
added safety measure, Public Serv- 
ice Co-ordinated Transport has 
equipped more than half of its 4,000 
buses with signaling devices, indi- 
cating when a vehicle is about to 
stop or in what direction it is about 
to turn. All Public Service Co- 
ordinated Transport vehicles wil? 
soon be equiped with these signals. 

Operation of the signals has 
proven successful on the buses al- 
ready equipped. 

Public Service engineers have 
played an important part in the de- 
velopment and perfecting of these 
signaling devices, and this company 
is the first large operator of buses 
in this country to equip all of its 
vehicles with directional signals. 





PREST-O-LITE REPORTS 
GAINS IN AUGUST 


Indianapolis, Ind., Sept. 2.—With 
9 | August sales showing a definite in- 
crease over August of last year fole 
lowing a July which was 30 per cent. 
ahead of June and 25 per cent. 
ahead of July, 1930, officials of the 
Prest-O-Lite Storage Battery Sales 
Corporation report a definite feeling 
of optimism for the second half of 
the year. 

According to a report issued by 
the factory to its dealers and dis- 
tributors this upturn in the sale of 
Prest-O-Lite batteries started about 
the middle of June and has been 
increasing each week. The report 
Says that since June 15 Prest-O- 
Lite’s daily replacement sales have 
been practically double the daily 
average of the preceding six weeks. 


DEAN C. BABCOCK DIES 

Clintonville, Wis., Sept. 2.—Dean 
C. Babcock, manager of F. W. D. 
branches, died at Wausau in the 
Wisconsin Hospital of a ruptured 
appendix. He joined F. W. D. in 
March, 1920, as a member of the 
sales department. In 1926 he be- 
came branch manger in charge of 
all factory branches, 
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Development of Apparatus “ ah Centralized Lubrication _ 
For Combustion Study in For Plant Machines 




















High-Speed Diesels 


The following is an abstract of 
the paper presented before the 
twentieth national aeronautic 
meeting of the Society of Automo- 
tive Engineers at Cleveland, 0O., to- 
day by 4. M. Rothrock, associate 
physicist National Advisory Com- 
mittee for Aeronautics. 

The apparatus was designed and 
constructed at the Langley Me- 
morial Aeronautical Laboratory to 
study the formation and combus- 
tion of fuel sprays under conditions 
closely simulating those which oc- 
cur in a high-speed compression- 
ignition and it consists of a single 
evlinder test engine unit, an elec- 
tric motor for driving the test en- 
gine, a fuel-injection system driven 
from the crankshaft to the engine 
and a high-speed photographic en- 
gine. 

The combustion chamber of the 
test engine has a diameter of 3 
inches and a depth of 74 inch. This 
shape permits the two sides of the 
chamber to be made of glass discs 
There are two l-inch thick win- 
dows on each side of the chamber 
separated by an air space, which is 
connected to a tank of compressed 
air. By this means, an air pressure 
of approximately 450 pounds per 
square inch is maintained between 
the windows to divide the stress 
between the inner and outer win- 
The cylinder of the engine 


the piston forcing the air through a 
narrow restriction between the dis- 
placement volume and the*combus- 
tion chamber has a decided effect 
on the spray, the magnitude of the 
effect depending on the injection 
timing. The photographs and the 
computations show that air veloci- 
|ties of approximately 300 feet per | 
| second were necessary to destroy the 
main core of the spray, although 
| velocities of a smaller magnitude 
deflected the core. 

The mixing of the fuel and air 
appears to be more even with the 
injection valve mounted in the ver- 
tical position rather than horizontal. | 

During the tests the temperature 
of the air in the combustion cham- 
ber was not sufficient to cause 
combustion. When the cylinder head 
and jackets were heated to a 190 to 
200 degrees Fahrenheit, combustion | 





after the injection provided that the 
air fuel ratio was approximately 
5 tol. With smaller fuel quantities, 
combustion occurred only after five 
or six injections. Combustion did 
not take place even with an exces- 
sive fuel, except when the injection 
valve was mounted vertically. This 
shows that even with an ignition lag 
of several revolutions of the engine, 


occurred several engine revolutions | 





the combustion was effected by the 
position of the injection valve. 


Conclusions 


SMALL DEALER 


Vey a 





2 





ALEMITE lubrication compressor and pump assembly for centralized 
machine lubrication 


A system of centralized lubrica- 
tion for all machines in a plant has 
been developed by the Alemite Cor- 
poration, division of Stewart- 
Warner, Chicago, Il. 

The system consists of a lubrica- 


four-way valve, the air is first 
drawn from the bottom of the tank, 
under the follower, allowing the fol- 
lower to drop to the bottom of the 
compressor. The hand whee] is then 


dow. ; ‘ 
has a 5-inch bore and a 7-inch|. Although the tests, the results of| New Lyon replacement parts bin | tion compressor reservoir of 410-| opened and the lubricant dumped 
stroke; the compression ratio _48| which are presented in this report, A new steel bin unit designed to | !»- capacity pump with the necessary| into the reservoir. Power applied 
15.82 to 1. By means of glycerin.| were conducted primarily to de- fittings and pipe lines. It operates} makes the lubricant available where 


contained in an electrically heated 
tank, temperatures of 500 degrees 
F. can be maintained in a cylin- 
der jacket and head. The glycerin 
is circulated by a suitable pump. 


termine the range of usefulness of 
the apparatus, there are a few con- 
clusions that can be drawn from 
the photographs: 


carry the necessary minimum stock 
of replacement parts used by the 
average independent repair shop has 
been announced by Lyons Metal 
Products, Inc., Aurora, Il. 


on air at a pressure of 40 to 100 lbs. 
per sq. in. 


desired. Outlets can be conveniently 
located. The lubricant is con- 


trolled by the operator by means of 
a release yalve in the dipsensing 
hose. 


In operation, air is delivered 
through a regulator valve at the top 
of the compressor. By the use of a 


a — _ 2 oe = 1. High air temperatures slightly pa : : c - 
at the star n a : : ; : 1e compartment arrangement is : 
varied in increments of one crank decrease the penetration and in recommended by the N. 8. P. A. for F. W. YOUNG PROMOTED WILLGOOD DEVELOPS 


shaft degree. The shaft connecting 
the timing gear to the injection 
system is separated by a clutch, 
which, when engaged, causes the 
cam shaft of the injection system 


crease the distribution of the fuel 


2. Air velocities of approximately 
300 feet per second in the combus- 


sprays. | 


tion chamber have a decided effect | 


this purpose, it is claimed. All com- 
partments are provided with blank 
labels. The price is $35. 


JONES ADDS SPEED 


BY REMINGTON-RAND 

Ilion, N. Y., Sept. 2—F. W. 
Young of Utica, N. Y., has been ap- 
pointed as vice-president and su- 
pervisor Of all manufacturing plants 


BLACK POLISHING 
COMPOUND 


to make a single revolution at a ( ded eff 
speed of one-half the crank shaft/0n the penetration and distribution of the Remington-Rand Corpora- 

speed. = . ae Ses Seape Sere REDUCERS tion, it was announced here. Mr.| A black rubbing and polishing 
* the injection “— une. be 3. The rate of combustion of the Young was named general manager | compound is the latest product de- 
selected because its charactert\<*! eusl apray can be decrensed by fore- ; of the Remington Typewriter Com-| veloped by the Willgood Manufac- 


had been excessively investigated 
previously and the effect of differ- 
ent variables in the injection sys- 
tem and the formation and develop- 
ment of the fuel spray determined. 
The system consists of a high-pres- 
sure reservoir, to which fuel is 
forced under pressures up to 10,000 


ing ignition to take place before in- 
jection is completed. 

4. Ignition can be forced to take 
place before injection is completed | 
by increasing the temperature of 
the cylinder and the combustion | 


chamber jackets. 













| Corporation was made supervisor of 


turing Company, Washington, Pa., 
for imparting luster to automobile 
finishes. 

A feature of the new material is 
that it requires no final cleaning, 
the manufacturer states, since, be- 
cause of its color, it leaves no dried- 


pany in 1920, and at the time of the 
formation of the Remington-Rand 


the Bridgeport, Ilion, Syracuse, 
Cincinnati and Middletown plants, 
comprising the mechanical side of 
the industry. 


| 

pounds per square inch by means | GILBERT & BARKER TO . 
os 8 hand panes SMe. ve | RESUME FULL OPERATION | NEW MAGNETIC CLUTCH | in powder marks between body and 
by-pass valve for controlling the in- Peaniis | An improved magnetic c _— 
lhe: : ; . ; as > ag clutch for | , be : 
jection period and a valve for con-| , Spemnerieta, bed ~— = — industriel use announced by | @mders and around moldings, etc. 
trolling the initial pressure in the|Cepatiments of tibert parker, at : Magnetic Manufacturing Company,| It is said to be fast-cutting, yet 
injection tube before the start of|8asoline pump manufacturer, West| JONES Uerringbone-Maag speed Milw aon Wie ~ any 9 ' b 

A hand-op-| Springfield, are scheduled for full reducer a — baal -” on ors — 


injection are included. 
erated needle valve is provided at 


the top of the high-pressure reser-|15, following a let-down in opera- 

voir to allow air to be exhausted. Aj tion that began August 1, including | ringbone-Maag speed reducers for o 

high-speed photographic apparatus | — a tee two —_ Summer small motor drives have been added j 
is used. ‘The drum, on which the/lay-off. Employment in this period! 1, the line of W. A. Jones Foundry | eC“ la er 
film is mounted, has a diameter of| fluctuated, but more men were] gree ey? ee e 
30 inches and turns at a peripheral | needed than had been expected, the |®9¢ Machine Company, Chicago, | 

spced of 2,000 inches per second. | firm reports. Tl. . c 2 7 

- | Double helical gears, generated The automobile dealer who is seriously 


The time of starting of the spark 
discharges in the electrical circuit 
of the photographic equipment can 


be synchronized with the start of : weed fer thé Goliad or Dictanees : ; . , 
the fuel injection into the combus- gb and i _ aie fea ok — gp toe a | well paid by considering the sales possi- 
tion chamber. When the injection|in progress for acquisition of the] reduction. y speed consists | eqe,e ° 

takes place, the light from the — local plant of the Standard Plate|of a Maag pinion and gear. Tim- | bilities that Super Oil Heators offer. 
discharges is intercepted by the fuel} z auedneniak dom a 

spray so that silhouettes of the|remodel the plant, install some new inn, heekians et wind Guomahens In order that you may make a sound 
spray are recorded on the photo-| machinery and equipment and re- . een j i i 
graphic film. When combustion] sume production schedules early this} for torque drive through flexible | estimate of the product, Super 1s offering 
takes place, the light of the com-| fall. About 200 men will be given| couplings on both high and low! to install a burner in your home at nominal 
bustion is focused = <" ge employment. speed shafts. For overhung loads | cost to you. From actual experience, you 
film by the lens. ‘Thus high-speed | ¢, oopRICH FRICTION TAPE applied to the low-speed shaft an- can then determine its appeal to other 


motion pictures of the spray and a 


continuous picture are obtained of ! 


the combustion on standard com- 
mercial photographic film. 
Results From Preliminary Tests 
The results obtained present a 
check on tests made by previous in- 
vestigators which showed that it 
was the air density and not the air 


pressure that affected the spray | difficult t places. These machines are intended to be 
penetration. Slides show the effects a ear EP ce used with a sprocket or pinion as- 

of air flow on the fuel spray. A CLASSIFIED ADVERTISEMENTS sembled directly on the shaft be- SUPER OIL HEATOR SALES COMPANY 
comparison of all the photographs| IN THE AUTOMOTIVE DAILY j|tween the reducer and outboard Hartford, Conn. 

shows that the air flow produced by NEWS BRING RESULTS bearing. , 


|resumption of activities September 


PLANNING TO OPERATE 
STANDARD PLATE GLASS 
Butler, Pa., Sept. 2.— George C 


Glass Company. It is planned to 


CAN BE ROLLED LENGTHWISE 


A new friction tape has been de- 
veloped by B. F. Goodrich Com- 
pany, Akron, O. It has been de- 
signed so that it can be rolled 
lengthwise around a length of wire, 
rather than overlapped to facilitate 
wrapping for insulating purposes in 








A series of double-reduction Her- | 


right and left hand, in effect a her- | 


ringbone gear with a wide gap, are 


other type is available. The latter 
type is designed with slightly larger 
gear shafts and also with bearings 
of greater capacity than those fur- 
nished for the other type. 

Still another type of reducer is 
furnished with low-speed shaft, 
extended and supported by a pedes- 
tal equipped with a roller bearing. 











considering expanding his activities, in 
order to overcome seasonal losses, will be 











home owners. 





Write for complete details. 
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